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COVPUTACENTER PLC
Prelimnary Results Announcenent

Conput acenter plc, the European |IT infrastructure services provider, today
announces prelimnary results for the twelve nonths ended 31 Decenber 2007.

FI NANCI AL HI GHLI GHTS
Fi nanci al perfornmance

- Goup revenues up 4.8%to £2.38 billion (2006: £2.27 billion)

- Adjusted* profit before tax up 12.3%to £42.7 mllion (2006: £38.0
mllion)

- Adj usted* diluted earnings per share up 34.1%to 18.5p (2006: 13.8p)

- Final dividend of 5.5p per share, total dividend 8. 0p (2006: 7.5p)

- Net borrow ngs before custoner-specific financing of £16.2 mllion
(2006: net funds of £29.4 nillion)

Statutory performance

- Profit before tax up 27.7%to £42.1 mllion (2006: £32.9 mllion)
- Diluted earnings per share up 67.0%to 18.2p (2006: 10.9p)
- Net borrowings of £79.8 million (2006: net funds of £10.8 nillion)

OPERATI NG HI GHLI GHTS

- First Group revenue growth since 2003

- UK business enters 2008 with a record contract base and a strong pipeline
of new busi ness across market sectors

- Best ever performance from Conputacenter Germany since acquisition with
grow h across both product and services

- Significant progress achieved in France driven by key managenent
initiatives

M ke Norris, Chief Executive of Conputacenter plc, comented:

"Conput acent er nmade encouragi ng progress across the Goup in 2007. The strong
performance in the UK in the second half of the year and the gai ns nmade

t hroughout the course of 2007 in Gernmany and France, allow us to |ook to the
future with confidence.

"W have for sone years been pursuing a strategy of strengthening our services
capabilities, restructuring the cost base of our product supply business,

i ncreasing our md-market penetration, and upgrading our sales capabilities. W
bel i eve that we have nade, and are continuing to nmake, strong progress in all of
these areas."”

* Adjusted for exceptional itens and anortisation of acquired intangibles.
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BUSI NESS REVI EW
Executi ve sunmary

There were many encouragi ng aspects to Conputacenter's perfornmance in 2007. Mst
significantly, the Group delivered a 34.1%increase in adjusted* diluted

earni ngs per share (adjusted* EPS) to 18.5p (2006: 13.8p). This was under pi nned
by a strong underlying inprovenent in adjusted* profit before tax, up 12.3%to
£42.7 mllion (2006: £38.0 mllion). The main contributors to profit growth were
our European operations and Germany in particular. Overall G oup sales increased
4.8%to £2.38 billion (2006: £2.27 billion). Even allowing for the nodest inpact
of acquisitions, this is the first tine in several years that Conputacenter has
achi eved revenue growmh, and reflects the success that we are having in nmultiple
mar ket sectors.

On a statutory basis, Goup profit before tax increased 27.7%to £42.1 nillion
(2006: £32.9 nillion) and diluted earnings per share grew 67.0%to 18.2p (2006:
10.9p) .

Efficient use of capital is central to our strategy of delivering sharehol der
value. It was with this in mnd that we returned £74 mllion of cash to

sharehol ders in 2006 and, nore recently, have begun to use the strength of our
bal ance sheet to purchase shares in the market for subsequent cancellation. This
programre began in Novernber and by year-end, 1.5 mllion shares, representing
0.9% of the issued share capital, had been purchased for this purpose. This was
in addition to the purchase of 4.3 mllion shares by the Conputacenter Enployee
Share Ownership Plan to satisfy awards made under the G oup's share schenes. The
repurchase progranme has continued into 2008 and as at 10 March a further 3.5
mllion shares had been purchased.

The strong bal ance sheet continues to serve Conmputacenter well. At year-end, net
borrowi ngs prior to customer-specific financing were £16.2 nmllion, after cash
acqui sition expenses during the year of £32.6 million and £11.3 mllion spent on
share purchases. The Board is pleased to reconrmend a final dividend of 5.5p per
share, bringing the total dividend for the year to 8.0p (2006: 7.5p). The

i ncreased dividend is consistent with our stated policy of maintaining the |evel
of dividend cover within the target range of 2 - 2.5x. The dividend will be paid
on 12 June 2008 to shareholders on the register as at 16 May 2008.

Qur performance in Germany, after a |acklustre 2006, was the highlight of the
year. Adjusted* operating profit grew substantially, from£2.6 mllion in 2006
to £10.4 mllion, partly due to a substantial reduction in | osses associ ated
with two shared datacentre services contracts announced |ast year and partly due
to underlying inprovenents in the business. This is a record performance for
Conput acenter CGermany. Undoubtedly we were assisted by stronger market
conditions, but this should in no way detract fromthe achi evemrents of the

Ger man nanagenent team who have been particularly successful in extending our
penetration of the datacentre and networking markets. There is still scope to

i nprove the service margins in our German business and the prospects for further
growt h are encour agi ng.

The French performance al so i nproved strongly in 2007, with operating | osses



reducing to £1.8 mllion (2006: £6.5 mllion, prior to £5.0 mllion of
exceptional charges). Conputacenter France remains heavily dependent upon
traditional lines of business, and in particular, the reselling of desktop and
| aptop systens. Nonethel ess, our efforts to increase the services conponent of
the business mx there are bearing fruit, with services share of revenue grow ng
from11l.1%in 2006 to 12.8%in 2007. The management teamin France has been
strengt hened considerably in recent years and the benefits of this are
increasingly evident. W expect the performance of Conputacenter France to
continue to inprove, although the business remains heavily dependent on a snmall
nunber of key contracts and further effort is needed to broaden the custoner
base.

There is al so encouragenent to be derived fromthe UK performance. Wil st

adj ust ed* operating profit decreased to £33.1 million (2006: £37.4 mllion),
this conceal s sone significant underlying inprovenents. Second hal f performance
was considerably better than the first half and al so ahead of the conparable
period in 2006. This arises fromthe fact that we achi eved substantial services
contract base growth during the second half of the year, enabling us to recover
fromthe 2006 contract |osses and to enter 2008 with a considerably stronger

pi pel i ne of business.

Qur strategy in the UK has led us to focus increasingly on datacentre
opportunities, and we nade useful further progress here in 2007. The acquisition
of Digica was intended to accelerate this devel opment and this business is
performng well. In 2007, sales of personal systens accounted for only 31% of
our UK revenues, down from over 40%in 2004, denonstrating just how nuch
progress Conputacenter has nade in shifting its business mx towards the

| ess-commoditi sed end of the market.

As stated previously, it is not possible to draw any meani ngful concl usi ons
about current trading until the first quarter has been conpl eted. Like many
conpani es we are concerned that the current credit crisis will have a negative
effect on nmarket conditions, however to date there is no obvious sign of this
mat eri alising. The strong performance in the UK in the second half of |ast year
and the gains nade throughout the course of 2007 in Gernmany and France, allow us
to look to the future with confidence. W have for sone years been pursuing a
strategy of strengthening our services capabilities, restructuring the cost base
of our product supply business, increasing our md-market penetration, and
upgradi ng our sales capabilities. W believe that we have made, and are
continuing to make, strong progress in all of these areas.

Due to his new conmitment at Northern Rock, Ron Sandl er resigned as

Non- Executi ve Chai rman and from the Conputacenter Board on 18 February 2008. A
search to find a permanent replacenent |ed by our senior independent

Non- Executive Director Ciff Preddy is currently in progress.

W would like to thank Ron Sandler for his contribution to Conputacenter and
wi sh himevery success.

As ever, the credit for the conpany's perfornmance belongs to the staff. Their
comm trment and hard work throughout the year has been exenplary, and we offer
t hem our whol ehearted thanks.

* Adjusted for exceptional itenms and anortisation of acquired intangibles.

Adj usted operating profit is stated after charging costs on custoner-specific
fi nanci ng.

Qper ating statenent

Group strategic performance

In 2007, Conputacenter made further progress in each of the five strategic
initiatives ainmed at ensuring |ong-term earnings grow h.

Accel erating the growh of our contractual services businesses



Qur contract base, conprising contract terns typically of five years, is our
nost predictable source of revenue and profit. Excluding acquisitions, the

G oup's contract base grew a pleasing 15% year on year at constant exchange
rates, with particularly strong UK growth in the second half of the year
resulting in a full recovery fromthat operation's contract |osses of 2006. A
nunber of high-value long-termcontracts were secured, including a new G oup
contract with BT, under which Conputacenter takes responsibility for fulfilnent,
support and rel ated services for BT's 112,000 gl obal desktops across 54
countries. This is the |largest services contract negotiated by Conputacenter to
dat e.

Br oadeni ng the range and depth of our services activities

Across the Group, we endeavoured to enhance our capability in those areas which
command hi gher margi ns and where specialist expertise is in high demand. |n
particul ar, Conputacenter sought to extend its capability and its market
penetration in the enterprise service areas of networking and datacentre hosting
and support. To that end, two significant devel opnents in 2007 were the

acqui sition of Digica, a datacentre hosting and support conpany, and Allnet, a
network integration and cabling conpany. Together, these acquisitions have added
£23 nillion to the Group's contract base.

Ext endi ng our presence in growth markets, and in particular the nmedi umsized
busi ness segnent.

At the smaller-scale end of our client base, our push into the grow ng

m d- market continued, particularly in the UK where we invested an additional £4
mllion through the 2007 incone statenment, nainly in recruitnent of new sal es
staff. W are gradually building a presence in this market, with approxi mately
1,000 new custoners trading with us in 2007, and | ook forward to the return on
this investment in conming years. In addition, our investnent in the grow ng

mar ket for datacentre services yielded a nunber of inportant new managed
services contracts and led to increased utilisation of our professional services
staff, |owering operating costs.

I mproving the efficiency of our operations by depl oying shared services
facilities across our custoner base.

We continued to focus on reduci ng operational costs and inproving custoner
service through the nore effective use of shared resources and tools for service
delivery. In the UK we have established the Shared Services Factory (SSF), a
standard set of tools, facilities and processes that ensures we deliver services
that consistently neet custonmer requirenents at | ow cost. One conponent of the
SSF is our new purpose-built International Service Centre in Barcel ona. Progress
is being made with sinmilar shared resource initiatives in Gernmany.

| nprovi ng our conpetitiveness by reducing the cost of sale in our product supply
busi ness.

We continued to inplenent inmproved business controls relating to product
purchasing and supply and to invest in our e-conmerce systenms in order to
streanline the supply business and reduce operating costs.

UK

UK revenues grew by 5.9%to £1.36 billion (2006: £1.28 billion), driven by
strong sales in the datacentre services arena and an inprovenent in product
revenues. Adjusted* operating profit declined 11.6%to £33.1 mllion (2006:
£37.4 mllion), partly due to the 2006 contract |osses previously reported and
the renegotiation of our relationship with BT.

Servi ces revenues, excluding the effect of acquisitions, declined 3.5% with
prof essi onal services growh partially conpensating for a decline in contractual
revenues. However, a strong H2 recovery in the UK services contract base
resulted in a snmall contract base increase for the year as a whole, which
translates to an 8.5% i ncrease in the year when taking account of product supply
enbedded within services contracts. W therefore enter 2008 with a business



pi peline that nore than conpensates for the | osses of 2006

During the year, we began to see the results of our strategic initiative ained
at greater use of shared service facilities, tools and processes. Custoners are
i ncreasingly choosing to broaden their relationship with Conputacenter due to
our ability to make cost and service commitnents based on the use of repeatable
processes and enbedded best practice. Qur investment in this area led to us
achieving BSI certified accreditation to the |SQO | EC20000 standard for our
centralised Service Desks, including the integrated operations of our Digica
acqui sition.

Thi s shared services approach hel ped secure a nunber of nmanaged services
contracts. These include a five-year contract with Marks and Spencer worth
approxinmately £19 mllion in service revenues and covering product supply and
software |icensing, the managenent of all infrastructure noves and changes
deskt op and server support, managed security, asset nmanagenent and technol ogy
di sposal s.

W enj oyed particular success in datacentre services. The strong perfornmance in
this area reported in the first half continued through the rest of the year and
was a key driver of a 19% year-on-year increase, excluding the effect of

acqui sitions, in professional services revenues. Qur server virtualisation and
consolidation solutions were in particular demand due to the benefits of reduced
costs and increased manageability, as well as related environmental benefits
whi ch include a significantly reduced power consunption and carbon footprint.

I ndeed we won a Supplier Innovation Award from BT for our work on virtualising
and consolidating a nunber of their UK datacentres, through which we cut their
power consunption by 5, 000KWand their carbon footprint by 85% as well as
reduci ng their operational expenditure considerably.

In the managed datacentre segment we saw some recovery follow ng a di sappointing
start to the year. Qur nanaged datacentre and hosting business, D gica, acquired
in January, performed well in H2, with revenue growth of 11.1%over Hl and an

i mproved operating profit ahead of expectations

Qur datacentre services were in particular demand in the financial services and
tel econs sectors. An inportant technol ogy solutions win was with Norw ch Union,
where we worked with the custoner to consolidate and virtualise its environment
at two datacentres, as well as deploying a new server operating system and
hardware. The project has helped sinplify |IT managenent and reduce server
provisioning tine fromsix weeks to | ess than one. W al so secured a contract
with a major financial organisation for a UNI X server architecture redesign and
infrastructure replacenent, enabling the customer to expedite its depl oynent of
new custoner products and so reduce tinme to narket.

The acquisition of Allnet in April, a leading provider of network integration
and structured cabling services, has doubled the size of our business in this
sector and we believe will enable us to win increased narket share in the

hi gh-growt h areas of converged | P based networks and unified conmunications
proj ects.

The success of our continuing investnent in our software services business |ed
to 18. 7% software revenue growmh. In particular, we captured an increased share
of the high value Mcrosoft |icensing market, with our UK market share reaching
a record 9% A significant win was with a najor bank, for which we will be
provi di ng managed procurenent and software |icence managenent services. Looking
forward, we expect to see further growh and increased return fromour software
busi ness.

Gowh in technol ogy solutions projects was a significant driver of related
product sales, where we saw 4.0% growth in sal es of networking, server and
storage technol ogy. Sal es of personal systens renained broadly flat.

There were indications of customers turning away from purchasing direct from
vendors in favour of vendor-independent services and sol utions providers such as
ourselves. Wilst we welcone this as beneficial to organisations |ooking for
long-termval ue and service flexibility fromtheir IT partner, it is still too



early to say whether this indicates a | ong-termtrend.

Qur continuing success in inplementing i nproved business controls relating to
product purchasing and supply contributed towards an increase in product gross
margi ns from end-user sales. W also continued to | ower the cost of sale through
use of a lighter-touch sales nodel for product-only clients, enabled through our
depl oynent of inproved e-commrerce systens.

Si gni ficant product supply w ns include technol ogy benchnarking and desktop

supply for Leeds City Council, which also includes disposal s managerment via RDC.
In addition, we secured a nationw de technology refresh contract with
construction conpany Morgan Sindall, covering supply, asseting, configuration

and installation services.

Qur remarketing and recycling arm RDC, had a good year with a strong finish.

I ncreased business interest in environmental services contributed towards a
three-fold growth in profits, driven by a 22% i ncrease in service revenues and
36% growth in remarketing revenues.

Continuing the trend of recent years, our UK trade distribution arm CCD, which
operates in a particularly conpetitive narket, saw sales decline 6.7% However

our focus on nargin generation continues to bear fruit, leading to an increase

in gross profit.

The UK business enters 2008 with a record services contract base and a strong
pi peline of new business. This provides a firmfoundation on which to build
revenue and profit growh in 2008 and beyond.

Cer many

Conput acent er Germany enjoyed strong growh, with revenues increasing 8.2%to
£708.6 mllion (2006: £654.7 mllion). Mre significantly, adjusted* operating
profit grew markedly to £10.4 mllion (2006: £2.6 mllion), albeit aided by a
substantial reduction in the |osses fromthe two shared datacentre services
contracts. This is, by sone distance, the best profit perfornmance since

Conput acenter acquired the ConpuNet business from GE at the begi nning of 2003.

Revenue growth was across the German business. Services revenues increased by
13. 1% and product revenues by 5.8% This nmeant our business m x was broadly
unchanged, w th around 35% of our revenues com ng from services, and 65% from
product s.

Gowth came fromthe return on the significant investnent we have nmade in

servi ces and solutions over the last few years, particularly on devel opi ng our
managed services and consul ti ng busi nesses. Qur managed services contract base
grew by 22.8%in local currency, including contracts with enbedded product
supply, and our professional services revenues grew 9.5% resulting in a very

pl easi ng 39. 7% revenue growt h over just two years. Networking and datacentre
growt h al so hel ped boost product sales through the related supply of servers and
other enterprise products.

In addition, we are seeing the benefits of a significant restructure of our
sal es organi sation, which has led to a nore diversified custoner base and
enabl ed us to grow business in the nmedi umsized enterprise sector.

An upturn in the German I T market, driven by general econonic factors, further
hel ped financial performance. In addition, we benefited froma customer trend
away from contracting out conprehensive outsourcing deals to |arge enterprise
servi ce providers and towards the kind of selective managed services contracts
in which we specialise.

Growth was achieved with no significant inpact on indirect expenses, enabling
the additional volumes and margins to contribute directly to profit. This was
ai ded by the inplenentation of new cost control mechani sns during 2006.

W are increasingly recognised in the German services market, with IDC |listing
us as one of the country's top ten IT services providers. Significant wns



i ncluded a three-year contract with BMWW Goup for the supply and mai nt enance of
all network equi pment in Germany and a datacentre outsourcing contract with

| mobi | i enscout 24, which operates Germany's largest Internet real estate

mar ket pl ace. W al so secured a four-year managed services contract with | eading
chem cal s manufacturer Solvay, in which we take responsibility for nmanagi ng the
conpany's desktops and Wntel servers, as well as providing hel pdesk services
across Germany, Austria and Switzerl and.

Service margins continued to be under pressure and we began a nunber of
initiatives in the first half to inprove this area. As a result, we saw
significant margin i nmprovenent towards the end of 2007 and expect these
initiatives to bear further fruit in years to cone.

Qur product business enjoyed growh in all areas in 2007. Performance was
particularly strong in our security products business, which grew 23. 7% and
refl ected organi sations' increased concern over data security. O her mgjor
contributors to sales growh were our unified comunications and networki ng
activities.

Sal es of personal systens increased by 14.2% reversing a |ongstanding trend of
revenue decline in this segnent, which was largely attributable to continuing
unit price deterioration.

A not abl e success was the award of a three-year contract for the supply of
deskt op, | aptop and PDA equi prent, with nanagenent of installations, noves and
changes, to healthcare services provider B.Braun.

Qur renarketing and recycling arm RDC, enjoyed sal es growth and anot her
profitable year in Germany, with two major wins from 2006 naking a significant
contribution to remarketing margins. The rel ocation of RDC s new sal es and
service delivery teamat the German Operations Centre at Kerpen is expected to
hel p grow RDC busi ness in existing Conputacenter accounts.

W expect the economic situation in Germany to support further growth in 2008
and are confident that the business is well placed to make further contributions
to Goup profits in years to cone.

France

2007 saw a fundanental inproverment in the performance of our French business.
Qperating | oss reduced 73.0%to £1.8 mllion (2006: loss of £6.5 mllion prior
to exceptional charges of £5.0 mllion). This was despite a revenue decline of
7.0%to £285.7 mllion (2006: £307.3 mllion), due largely to a challenging
product nmarket. This dramatic inprovenment was brought about by a nunber of key
managenment initiatives.

In order to address the issues of a highly conpetitive product narketplace and a
15% average price decline in product prices, we adopted a nore conmmercially

i nnovative and sel ective approach to the provisioning of hardware. This was
supported by the introduction of a new reward schene for our sales force at the
start of the year and by a new focus on the growth of our regional business. The
result was inproved gross profit in the product business, despite the
anticipated 8.8%fall in product revenues.

A simlarly selective approach in our services business, together with a

shar pened focus on quality of service and customer satisfaction, yielded a 7.1%
i nprovenent in services revenues and a substantial 24.1%increase in gross
profit.

The continui ng success of our nmaintenance services also contributed to the

i nproved financial performance. Qur nai ntenance busi ness recorded a 19% . ncrease
in revenue and a substantial increase in gross profit, despite an overall French
mar ket for these services that shows zero grow h.

The cost of running the business was agai n nanaged down, with operating costs
falling by 4.2%



The second hal f of 2007 saw Conmput acenter France record a profit for the first
time since 2001. Significant renewals included a five-year extension of our

gl obal hardware and nmi ntenance service for a | eading nedi cal services conpany,
a four-year renewal of our third | argest nmanaged services contract with a major
phar neceuti cal s conpany and a four-year extension of our product supply contract
with the CEA, the French CGovernnment's Atonic Research Authority.

New custoner wins include a four-year product supply and nmi ntenance contract
with the Paris Mayor's office, Marie de Paris, worth £17 mllion, and a
three-year contract to provide nost of the Northern French hospitals, G oupenent
Inter-Hospitalier du Nord, with services including product specification,

i nstallation, hel pdesk and support worth up to £24 million.

2007 represents a step change in the perfornance of our French operation. Wil st
much remains to be done, particularly in broadening the custoner base, we have
an opportunity to build on this progress in 2008 and beyond.

Benel ux

Qur Benel ux operation recorded a reduced operating | oss of £44,000 (2006: |oss
of £191,000). The small |loss was principally due to increased investnent in the
Luxenbour g sal es organi sati on.

Product supply activities recorded an inproved performance, both from
traditional volune business as well as new enterprise solutions business. The
profit contribution from managed services also grew significantly on the back of
high I T resource demand, particularly in Bel gium

Maj or wins included enterprise solutions projects at CM, Pioneer Europe, and
BDO Atrio in Belgiumas well as a unified comunications project at Luxpet in
Luxenbour g.

*QOperating profit is adjusted for exceptional itenms and anortisation of acquired
intangibles and is stated after chargi ng costs on custoner-specific financing

Adj ust ed operating profit

Managenment measure the Group's operating performance using adjusted operating
profit, which is stated prior to anortisation of acquired intangibles and
exceptional itens, and after charging finance costs on custoner-specific
financing for which the Goup receives regular rental income. The table bel ow
shows the reconciliation between statutory and adjusted operating profit by
geogr aphi cal segnent for 2007 and 2006:

WK  Gernany France  Benel ux Tot al

£' 000 £' 000 £' 000 £' 000 £' 000
2007
Qperating profit 33, 957 10, 942 (1, 754) (44) 43,101
Add back
Anortisation of acquired
i ntangi bl es 481 132 - - 613
After charging
Fi nance costs on custoner-specific
financi ng (1, 339) (686) - - (2,025)
Adj usted Operating Profit 33,099 10, 388 (1, 754) (44) 41, 689
2006
Qperating profit 37,470 2,788 (11, 526) (191) 28, 541
Add back
Exceptional itens - - 5,031 - 5,031
Armortisation of acquired
i ntangi bl es - 46 - - 46

After charging
Fi nance costs on custoner-specific



financi ng (39) (262) - -

Adj usted Operating Profit 37,431 2,572 (6, 495) (191)

Consol i dat ed i ncone st at enent
For the year ended 31 Decenber 2007

2007 2006
Not e £' 000 £' 000
Revenue 3 2,379,141 2,269, 903
Cost of sales (2,053, 333) (1,974, 437)
G oss profit 325, 808 295, 466
Distribution costs (18, 344) (19, 075)
Admi ni strative expenses (263, 750) (242, 773)
Qperating profit:
Before anortisation of acquired 43,714 33, 618
i ntangi bl es and exceptional itens
Anortisation of acquired intangibles (613) (46)
Operating profit before exceptional itens 43,101 33,572
| npai rment of non-current assets - (2, 606)
Redundancy costs - (2, 425)
Qperating profit 43,101 28, 541
Fi nance revenue 3,910 6, 677
Fi nance costs (4,952) (2, 289)
Profit before tax
Bef ore anortisation of acquired 42,672 38, 006
i ntangi bl es and exceptional itens
Anortisation of acquired intangibles (613) (46)
Profit before tax before exceptional 42,059 37, 960
items
| npai rment of non-current assets - (2, 606)
Redundancy costs - (2, 425)
Profit before tax 42, 059 32,929
I ncome tax expense 4 (13, 161) (13, 994)
Profit for the year 28, 898 18, 935
Attributable to
Equity hol ders of the parent 28, 888 18, 927
Mnority interests 10 8
28, 898 18, 935
Ear ni ngs per share 5
- basic for profit for the year 18. 5p 11.0p
- diluted for profit for the year 18. 2p 10. 9p
Consol i dat ed bal ance sheet
As at 31 Decenber 2007
2007 2006
Not e £' 000 £' 000

Non-current assets



Property, plant and equi pnent
I ntangi bl e assets
Def erred i ncome tax asset

Current assets

I nventories

Trade and ot her receivabl es
Prepaynent s

Accrued i ncone

Forward currency contracts
Cash and short-termdeposits

Total assets

Current liabilities

Trade and ot her payabl es
Def erred i ncone

Financial liabilities
Forward currency contracts
I ncone tax payabl e

Provi si ons

Non-current liabilities
Financial liabilities
Provi si ons

QG her non-current liabilities
Deferred incone tax liabilities

Total liabilities

Net assets

Capital and reserves

| ssued capital

Share preni um

Capital redenption reserve

Omn shares held

Foreign currency translation reserve
Ret ai ned ear ni ngs

Shar ehol ders' equity
Mnority interest

Total equity

Approved by the Board on 10 March 2008

M) Norris Chief Executive

116, 444 84,874
45, 185 9, 945
8, 190 6, 166
169,819 100, 985
110,535 94,586
454,155 427,319
27,936 28,729
33,445 21,706
- 111
7 29,211 77,882
655,282 650, 333
825,101 751, 318
336,971 315, 846
74,686 77,714
74,363 55,736
369 -
7, 899 8, 394
2, 180 2,132
496, 468 459, 822
34,652 11,362
12,225 12,839
1, 685 917
1,875 1, 249
50,437 26,367
546,905 486, 189
278,196 265, 129
9, 504 9,571
2,890 2, 247
74,627 74,542
(11,380) (2, 503)
1,507 (2, 455)
201,035 183, 700
278,183 265, 102
13 27
278,196 265, 129

FA Conophy Fi nance Director



Consol i dated statenment of changes in equity

For the year ended 31 Decenber 2007

Attributable to equity hol ders of the parent

| ssued Shar e

capita

£' 000 £' 000
At 1 January
2006

Exchange

di fferences
on

retransl ation
of foreign

operati ons - -

9,505 74,680

Net expenses

recogni sed

directly in

equity - -
Profit for

the year - -

Tot al

recogni sed

i ncone and

expenses for

the year - -
Cost of

shar e- based

paynent -
Exer ci se of 66
options

Bonus i ssue 74, 442
Expenses on -
bonus issue
Share
redenpti on
Expenses on
share
redenpti on - -
Equity

di vi dends - -

2,317
(74, 442)
(308)

(74, 442) -

9,571

At 31 2, 247

Capi t al

prem um r edenpti on

reserve
£' 000

100

74, 542

Oomn Forei gn Retained
shares currency earnings
hel d transl ation
reserve
£' 000 £' 000 £' 000
(2,503) (1,757) 250,630
- (698) -
- (698) -
- - 18, 927
- (698) 18, 927
- - 1,411
- - (73, 886)
- - (56)
- - (13, 326)
- (698) (66, 930)
(2,503) (2,455) 183,700

Tot al

£' 000

330, 655

18, 229

1,411
2,383

(305)
(73, 886)

(56)

(13, 326)

265, 102

Mnority
i nterest

£' 000

19

Tot al
equity

£' 000

330, 674

18, 237

1,411
2,383

(305)
(73, 886)

(56)

(13, 326)

265, 129

Decenber 2006

Mre to follow, for follow ng part double-click [ NnRNLK7912P]




