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Conput acenter plc, the European IT infrastructure services provider, today
announces prelimnary results for the twelve nonths ended 31 Decenber 2006.

Fi nanci al Highlights:

- G oup revenues of £2.27 billion (2005: £2.29 billion)
- Qperating profit of £33.6 mllion before exceptional itens
(2005: £29.3 mllion)
- Pre-exceptional profit before tax of £38.0 mllion
(2005: £35.7 mllion)
- Pre-exceptional diluted earnings per share of 13.8p (2005: 11.8p)
- Fi nal dividend of 5p per share, total dividend 7.5p (2005: 7.5p)
- Return of £74.4 mllion to sharehol ders in July 2006
- Net funds before custoner-specific financing of £29.4 nillion
(2005 : £101.0 million)

Operating Highlights:

- UK Product business showi ng benefits of re-engineering with i nproved
performance and narket share

- In UK Services, a strong performance from Technol ogy Sol utions
di vi sion conpensated for slower growh from Support and Managed
Servi ces divisions

- Continued effort to expand and strengthen the Group's services
capability, augmented by the acquisition post year-end of Digica

- CGood underlying progress in the Gernman business, however higher than
expected costs for the inplenmentation of new shared datacentre
contracts

Ron Sandl er, Chairnan of Conputacenter plc, comented:

"The results reported today show the early signs of progress arising fromthe
consi derable efforts in recent years to inprove the strategic positioning and
operating performance of Conputacenter. These initiatives position the G oup
well for the future.”

For further information, please contact:

Conput acenter plc.

M ke Norris, Chief Executive
01707 631 601

Tessa Freeman, |nvestor Relations
01707 631 514

WWW. conput acent er. com

Tul chan Communi cat i ons
020 7353 4200
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Conput acenter nade steady progress during 2006. In each of the Goup's three
princi pal nmarkets, nmanagenent continued to nmake determined efforts to inprove
both strategic focus and operating performance.

The steep fall in revenue in recent years was arrested in 2006. Despite
continuing product price erosion, revenues of £2.27 billion were only narginally
| ower than the previous year (2005: £2.29 billion), reflecting inprovenents in

the conpetitiveness of our offerings and the increased focus on m d-market sales
opportunities. Qperating profit, before exceptional charges, increased by 14.5%
to £33.6 mllion (2005: £29.3 nillion) and this figure includes approxi mately
£6.2 mllion of losses arising in Gernany associated with the start-up of two
shared datacentre contracts. Taking into account non-operating exceptional
charges of £5.0 nillion in France, operating profit increased by 3.2%to £28.5
mllion (2005: £27.7 mllion). A reduction in net interest receipts follow ng
the return to shareholders of £74.4 million in July resulted in a 3.2%fall in
profit before tax to £32.9 million (2005: £34.0 mllion). The share

consol i dation that acconpanied the return of capital had a beneficial inpact on
the Group's diluted earnings per share, which rose by 16.9%to 13.8 pence (2005:
11.8 pence) on a pre-exceptional basis, and by 1%to 11.0 pence (2005: 10.9
pence) after taking exceptional itens into account.

Notwi thstanding the £74.4 mllion return of capital, the bal ance sheet remained
strong, with year-end net cash of £29.4 nmillion (2005: £101.0 mllion), prior to
cust omer - based | oans and finance | eases. Inclusive of these, the net funds of
the Group finished the year at £10.8 mllion (2005: £100.4 nillion).

The Board is pleased to reconmend a final dividend of 5.0p per share, bringing
the total dividend for 2006 to 7.5p (2005: 7.5p). This is consistent with our
stated policy of maintaining the |evel of dividend until earnings have risen
sufficiently to bring the cover to within the target range of 2 - 2.5x. The
final dividend will be paid on 31 May 2007 to sharehol ders on the register as at
4 May 2007.

Qperating profit in the UK increased by 16.8%to £37.5 mllion (2005: £32.1
mllion), principally as a result of inproved gross margi ns on product sales.
Qur UK Product Division has been re-engineered in recent years to serve our
custoners nore cost effectively, involving considerable investment in new
e-commerce systens and a reorgani sation of resources. These inprovenents are
begi nning to show benefit, both in terms of margin and in our market share. W
al so continue to target the mi d-market segment through our tel esal es operation,
Conmput acenter Direct, where revenues in 2006 grew i n excess of 40%

Technol ogy Sol utions, the consulting and systens integration unit within our UK
Services Division, perforned strongly and continued to enhance its reputation
for technical excellence, particularly in datacentre-related activities.

Prof essi onal services revenues grew by 10.6%in 2006. El sewhere within the
Services Division, performance was m xed. Margins in our contractual services
busi ness units, Support Services and Managed Services, renmined attractive,
partly as a result of further centralisation of resources within a shared

servi ces delivery nodel; however, in a disappointing year for contract renewals,
revenues for contractual services increased by just 1.0%fromthe previous year.

I'n January 2007, we concluded the acquisition of Digica Limted for a
consideration of £28 mllion, including the settlement of approximtely £12
mllion of debt. Digica is a |leading provider of infrastructure managenent and
application services for nedium sized public and private sector organisations,
with particular expertise in datacentre nanaged services. Its operations are
hi ghly conpl enentary to those of Conputacenter, and the conbination will give
bot h busi nesses the opportunity to deliver a far broader offering to their
respective client bases. This acquisition fits neatly with Conputacenter's
strategy of developing its contractual services businesses.

Conput acent er Gernany produced revenue growh of 5.9% stinulated in the latter
mont hs of 2006 by the inpending change to German VAT, which becane effective in
early 2007. Profit performance in Germany was | ess encouragi ng, with operating
profit falling to £2.8 mllion (2005: £5.0 nillion), although this decline can
be attributed to higher than anticipated start-up | osses of £6.2 mllion
associated with two shared datacentre services contracts. Nevertheless, this



shoul d not be allowed to obscure the encouragi ng underlying inmprovenent in the
German business. Services revenues, which account for over a third of the German
total, grew strongly, particularly in nanaged services (both desktop and
datacentre) and in tel ephony projects, including Voice Over |IP.

The performance of Computacenter France remai ned unsatisfactory, although
pre-exceptional operating |osses for the year reduced from£7.6 mllion to £6.5
mllion. The restructuring during the first half of 2005 contributed to this

i mprovenment, although its benefits were nmitigated by intense price conpetition
in the French market and further product nmargin erosion as a consequence.

Addi tional restructuring of the French cost base took place towards the end of
2006, resulting in an exceptional charge of £2.4 mllion, and we expect the

busi ness to show further progress in 2007 towards an eventual return to
profitability. The financial statements also show a non-cash exceptional charge
of £2.6 mllion representing an inpairment of the French non-current asset base.

In Cctober, | was pleased to announce that John Ornerod had joined the Board as
a Non- Executive Director and al so assunmed the chairmanship of the Audit
Committee. John brings a wealth of experience to both roles and | very much | ook
forward to his involvenent with the Goup in the years ahead.

As we have stated before, it is difficult to draw any meani ngful insights from
current trading until we have conpleted the first quarter. Notwi thstanding this,
a consi derabl e anount of work has taken place in recent years to inprove the
strategi c positioning of Conputacenter, through devel oping significantly the
services capabilities and restructuring the cost base of our product businesses.
Al ongside these initiatives have been a series of operational enhancenents,
ained at inproving efficiencies in our core processes and at upgradi ng our sales
capabilities. The conbination of these activities positions the Goup well for
the future.

As always, the credit for the Goup's performance belongs to the staff, to whom
| offer my whol ehearted thanks for their dedication and hard work.

Revi ew of Operations

UK

UK revenues declined by 5.2%to £1.28 billion (2005: £1.35 billion). Mdest
services growh partially mtigated a product sales decline of 7.2% which was
principally due to our withdrawal from selected |ow margin volune sales in trade
di stribution.

Qperating profit grew 16.8%to £37.5 mllion (2005: £32.1 nillion). The
i mprovenment canme mainly frombetter product margins, but also reflected our
success in penetrating new nmarkets and delivering operational efficiencies.

Services Division

Overal | services revenues grew 3.1% with strong Technol ogy Sol uti ons growth
conpensating for a disappointing 1.0%increase in contractual revenues.

We continued to focus on reducing operational costs and inproving custoner
service. In particular, we sought to nake nore effective use of shared resources
and tools for service delivery. The increased use of the Techni cal Resource

G oup, a flexible, shared engineering resource, across our client base, hel ped
reduce our operational overheads significantly and nade our offerings nore
conpetitive.

Throughout 2006, we saw a growh in contractual opportunities arising froman
increase in the nunber of organisations seeking to split their service contracts
across a range of specialist partners. These were typically for contracts of
fromthree to five-year terns, rather than the ten-year service engagenents
traditionally placed with | arge systens integrators.



The Services Division conprises three business units: Managed Services, Support
Servi ces and Technol ogy Sol utions.

Managed Servi ces

Despite a disappointing year for contract renewal s, our Managed Services
busi ness unit grew revenues by 6.6% and inproved its profit contribution.

The UK outsourcing market continues to grow at 4-5% annual ly. Pronising market
devel opments for Conputacenter's business include increased interest from
medi um si zed organi sati ons for desktop and datacentre nmanaged services.

Qur growth plans include the continued expansion and enhancenment of our service
desk and datacentre capabilities. This strategic focus led to the acquisition in
early 2007 of Digica, a provider of infrastructure managenent and application
services with a particular focus on medi umsized public and private sector
organi sati ons.

Managed Services successes in 2006 include a five-year £28 mllion distributed
I T and datacentre outsourcing contract with Eversheds, a five-year £6 nmillion
contract with IT firmParity to manage its entire IT infrastructure including
its datacentre, and an extension in scope and terns of our contract with the
Nucl ear Deconmi ssioning Authority.

Support Services

A highly cost-conscious narket |l ed to an overall decline in our Support Services
revenues. Performance fromthis business unit was strongest in the datacentre
environnment, where pressure on unit price was |ess intense.

Mar ket demand was driven by clients seeking to centralise and consolidate their
IT infrastructures to inprove service and reduce both risk and costs. Gowh

al so cane froman increase in the subcontracting of support by |arge outsourcing
organi sations and systens integrators, a market upon which we placed particul ar
focus in 2006. Such a partnership approach hel ped us secure a BT-subcontracted
three-year hardware mai ntenance and support contract with Liverpool Direct.

Support Services continues to be strong in the traditionally attractive
financial services market. In addition, our nore recent efforts to inprove our
coverage of the mid-market, where there is greater growmh potential, hel ped us
Wi n business with approxi mately 30 organi sations that had not previously traded
wi th Conputacenter. We also saw growth in areas such as the retail sector, where
we won a three-year contract with John Lewis Partnership for the support of all
their desktops, laptops, printers and networks across the UK

G her significant wins in the period include a three-year contract for the
support of Taylor Wodrow s entire server estate.

Technol ogy Sol utions

Qur Technol ogy Sol utions business grew strongly, with nuch of the growh comi ng
froman increase in datacentre projects. Wth a majority of Technol ogy Sol utions
projects in 2006 including a datacentre conponent, we sought to devel op new
offerings to answer client demand in this area. As a result, we are now able to
of fer an end-to-end datacentre solution for reducing operating costs, speeding
up busi ness applications depl oynent and inproving environnental efficiency.

I'n addition, we benefited fromcloser integration with our product supply
busi ness, as an increasing nunber of clients chose to couple product supply with
the purchase of project services.
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A 15%increase in revenues fromconsulting and project nanagerment led to very

hi gh professional services activity, and hel ped the overall profitability of the
Technol ogy Sol utions business. W now have a substantial pipeline for

prof essional services projects in the UK and we anticipate further growth in
this area.

We continued to refine our propositions to answer changing client requirenents.
For exanpl e, our shared risk approach to Technol ogy Sol utions projects, which
answers a growi ng demand for assured outcones rather than hired expertise,
proved of interest to organisations seeking to reduce the risk and fix the cost
of projects.

Significant new business in the period included a five-year contract with
Doncaster Col | ege of Further Education, worth £6 mllion, for its new 35,000 sq.
m canpus.

Product Division

Qur ongoi ng programme of re-engineering our product business to deliver inproved
profitability and growh began to bear fruit in 2006. Following a decline in
product revenues in 2005, we saw a stabilisation in revenues from end-user sales
in 2006.

A 1.7%increase in product gross nmargins reflects our success in inplenenting

i mproved business controls relating to product purchasing and supply. W al so
continued to |l ower the cost of sale through use of a lighter-touch sal es nodel
for product-only clients, enabled through our deployment of inproved e-conmerce
syst ens.

W benefited fromour evolving product mx, with a still greater proportion of
sal es coming fromnetwork, server and other enterprise technol ogies. This was
partly driven by the increased criticality of enterprise systens and partly by
the growt h of our Technol ogy Sol utions business, where such technology is often
part of a bundl ed sol ution.

The Product Division conprises four business units: Corporate Hardware,
Sof t war e, Conputacenter Direct and CCD.

Cor por at e Har dwar e

Technol ogy sales to end-users increased slightly, although follow ng a major
investnent in the latest version of our webshop, Connect 6, we experienced 28%
growth in online revenues. Wb sal es now conprise over 16% of all hardware
orders.

Product nargins benefited froman increase in business with the financial

sector, as well as the growi ng enterprise technol ogy proportion in the product
m x. We saw particularly strong growth in our Sun, EMC, G sco and |BM enterprise
busi ness.

Wth price conpetition still intense in the product market, the Corporate

Har dwar e busi ness sought to enhance the range of supply-related val ue
propositions it provides to custonmers. In particular, we focused on devel opi ng
and conmuni cating our offerings in the areas of managed multi-vendor procurenent
contracts, extensive multi-site deploynments and environnental advisory services.

Signi ficant new product business includes a £50 nmillion contract with the ATLAS
Consortium covering nmanaged supply and depl oynent services to support the
Defence Information Infrastructure (Future) programe within the UK M nistry of
Def ence.
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Sof t war e

Qur Software business grew revenues 7% during 2006. Growh was across our vendor
base, and partly a result of an expandi ng software services market.

The increased threat of vendor audits, rising nerger activity and the business
di sruption of off-shoring, all drove clients to ook for greater security,
efficiency and agility in software purchasi ng. Many of these organisations
sought help to ensure conpliance, consolidate nulti-vendor agreenents and
renegotiate |licence terns.

To capture better these opportunities, we increased our investment in dedicated
sal es and marketing resources. Wiilst this has had sone short-terminpact on
this unit's profit contribution, it is envisaged that future software business
growth will be achieved without the requirement to add further to the cost base.

Si gni ficant successes in 2006 include a renewal of Mcrosoft |icences with BAA
in a three-year Direct Enterprise Agreenent.

Conput acenter Direct

Thi s business unit, targeting the grow ng nedi umsi zed busi ness narket,
continued to grow strongly, with inproved product margins and revenue growth in
excess of 40%

Recruitnent of additional sales staff helped drive a 23%increase in product
vol umes, predonminantly related to server technology. This, together wth our
i ncreasi ng success in attaching depl oyment and integration services to
technol ogy supply, contributed to an increased profit contribution fromthis
unit.

Conmput acenter Direct continues to attract new clients, and now has over 1,500
trading custoners. We are confident of continuing growth in the m d-narket
sector.

Fol | owi ng a managenent reorgani sation in 2006, CCD, our trade distribution arm
sought to reduce its exposure in a snall nunber of unprofitable, high volune
accounts. As a result, we sawrising margins and profitability in the second
hal f of the year.

Profit performance al so benefited froma nmerger of the two operating units
conpri sing CCD, reducing our operating costs and streaniining the sales
operation. Increased sales focus led to a nunber of notable successes during the
year, in particular the growth of our |BM System X server revenues, which
significantly increased CCD s narket share in these systens, and the successful
introduction of a focused server-based conputing initiative in partnership with
HP. -

The managenent teamwas further strengthened in the last quarter and a

conpr ehensi ve sal es devel opnent plan has been initiated to underpin the business
during 2007 and beyond. Al though market conditions are expected to remain
fiercely conpetitive, nanagenent believe that we are well placed to build on the
i nprovenments seen in 2006.

RDC

After breaking even in the previous year, RDC, our technology recycling and
remarketing operation, returned to profit in 2006. Qur margin on renmarketing
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services increased by 15.1% and we continued to be profitable in Germany.

Qur success in 2006 was in part due to a renewed sales focus in the first half
of the year, with the launch of Conputacenter Asset Recovery Services and the
creation of a new frontline sales teaminstrumental in a nunber of service w ns.

Throughout 2006 we saw significant successes in both our direct business, and
busi ness won with Conputacenter accounts. W now see a heal thy sal es pipeline,
whi ch we anticipate should provide a secure platformfor profit and revenue
growth in 2007.

Ger many

Conput acenter Gernany recorded revenue growh of 5.9%to £654.7 million,
al t hough full-year operating profits declined 44.2%to £2.8 nmillion (2005: £5.0
mllion).

The fall in profitability was largely due to the inplenentation of two shared
datacentre contracts, and the creation of the underlying infrastructure, which
collectively produced a | oss of approximately £6.2 million. Wilst elenents of
this were planned costs of start-up, these |osses were on an unacceptabl e scal e
and considerable efforts were made in the second half of the year to rectify the
failings. We are confident that this has now been achieved.

Thi s has obscured to sone extent a nmarked underlying perfornmance i nprovenent in
the Gernman business. Trading was particularly strong at the year-end. Although
this may signify a devel oping recovery in the German market, some of this growth
appears to have arisen fromadditional spending by clients ahead of the VAT
increase in Germany in early 2007.

Sal es growth al so cane froman increase in Managed Services business, as clients
turned to outsourcing to help reduce IT operational costs. Overall, we continued
to attract new business, with some significant wins and renewal s | eading to 22%
contract base grow h.

As el sewhere, an increased proportion of our product business came from sal es of
enterprise technol ogy. W saw particular growh in networking offerings,
reflecting the further commoditisation of the PC and | aptop business and our

i ncreased focus on business-|ed sol utions.

I'n our Technol ogy Sol utions business, we continue to see the fruits of the
investnent nmade five years ago in the devel opnent of Voice Over |IP tel ephony and
Voi ce on Demand. Revenues fromthis conpetitive but highly profitable narket
segnent were twi ce their 2005 val ue and we expect themto continue to grow
attractively in 2007.

To support a growi ng requirenent for the provision of a nore international
service to large global custoners such as Adidas, we took full responsibility in
Cctober for our Service Desk facility and its 120 enployees in Erfurt. This was
previously managed via a joint venture with Sellbytel. Through stronger
integration with our other facilities in MIton Keynes (UK) and Barcelona, this
will help us build a nore integrated international service centre network.

Significant wins include a five-year outsourcing contract with Union |Investnent
I T for DZ Bankgruppe, worth up to £60 mllion in product and service sales. W
will provide an end-to-end service to include support of approxi mately 15, 000

wor kst ations and the outsourcing of the client's datacentre, with all service

and applications nanaged on our systens.

O her successes include a three-year Europe-w de contract with Airbus, worth 30
mllion euros, and major extensions of our contracts with Daimer Chrysler, for
network support of its Mercedes Technol ogy Centre, and with Bosch, to include
the support of 38,000 workstations over a three-year term


file:///C:/Windows/Temp/ABCpdf/74167c37-999e-4f94-9c94-688366e5e8a7.html#

France

Performance in France renmains unsatisfactory, although pre-exceptional operating
| osses reduced 15.0%to £6.5 mllion (2005: £7.6 mllion) as revenues grew 3.9%
to £307.3 mllion (2005: £295.8nillion). Taking into account the effect of
exceptional charges, which related to additional restructuring of the French

busi ness, operating |loss increased from£9.3 mllion in 2005 to £11.5 mllion.

Despite further product margin erosion over 2006, we saw a sl owdown of the trend
over the first nine nonths and a slight inprovenent in margins in the |ast
quarter. Encouragingly, services margins inproved over the year and we conpl et ed
the final stages of business take-on of our |argest mnultinational services
contract.

W benefited fromour ongoing focus on reducing the cost base in France in both

peopl e and non- peopl e expenses and we intend to continue with these neasures in

2007. We al so saw sone prom sing product and services sales growh, particularly
in the second half of the year.

The growth of our profitable naintenance business was another key focus, with
the launch of a conprehensive sales training progranme designed to inprove the
identification, qualification and capture of these opportunities. W are already
starting to see the benefits of this programme, with a significant increase in
mai nt enance busi ness over the period and into 2007. A simlar sales training
progranme for enterprise products, which are | ess subject to price pressures
than desktop systens, led to an expansion of our team of |BMtechnical

consul tants and hel ped grow our |BMrevenues by 13%

Significant wins include a three-year managed services contract with Texas
Instrunents France, worth approximately £2 mllion. The contract scope includes
hel p desk provision, installations, maintenance, disposal and support for nore
than 3,500 devices. W al so secured a five-year enterprise and professional
services contract with the Centre National d' Etudes Spatiales (CNES) worth £13
mllion.

Benel ux

Qur Benel ux operation recorded an operating |oss of £191, 000 (2005: £109, 000).
The Bel gi um and Net her| ands busi ness achi eved a break-even result, in spite of
costs arising fromthe devel opment of new communi cation and storage business
units to address rising demand in those markets. Qur sub-scal e Luxenbourg
operation recorded an overall |oss.

Product supply perfornmed strongly, with an increased profit contribution, as did
Managed Services, nainly fromthe grow ng financial sector.

Key wins included a renewal on product supply with Pioneer, a technology refresh
project at SWFT, a desktop nanaged services contract with Burgo Ardennes, and a
CRM proj ect for the European sal esforce of Ansell.

I nt ernati onal

We saw increasing client interest in our international capabilities in 2006,
with a nunber of contract wins and extensions having a nulti-country component.
Typically these were with nmultinational organisations headquartered in Europe,
such as Cogni s, which outsourced its global IT infrastructure to Conputacenter,
i ncl udi ng managenent of its datacentre and service desk.

Qur service facilities have been extended through the building of a

mul ti-lingual shared service desk in Barcelona and through the service desk
capability in Cape Town, RSA that cones as part of the Digica acquisition. This
enabl es Conputacenter to determ ne the nost suitable location, in terns of both



qual ity of service and cost, when configuri

Consol i dat ed i ncone st at enent
For the year ended 31 Decenber 2006

ng service contracts for custoners.

2006 2005
Not e £' 000 £' 000
Revenue 3 2,269,903 2,285,209
Cost of sales (1,974,437) (1,996, 381)
Goss profit 295, 466 288, 828
Di stribution costs (19, 075) (19, 928)
Admi ni strative expenses (241, 408) (239, 959)
o m e e o e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e emmmmmmeaao- +
| Operating profit: |
| Before share based paynents and exceptional 34,983 28,941 |
| itens |
| Share based paynents (1,411) 392 |
| e |
| Operating profit before exceptional itens 33,572 29,333 |
| I'mpairment of non-current assets 4 (2, 606) -
| Redundancy costs 4 (2, 425) (1,675)]
E T T T +
Qperating profit 28,541 27, 658
Fi nance revenue 6, 677 8, 127
Fi nance costs (2, 289) (2,002)
Share of profit of associate - 229
L e L T +
| Profit before tax: |
| Before exceptional itens 37, 960 35, 687 |
| I'npairment of non-current assets 4 (2, 606) -
| Redundancy costs 4 (2, 425) (1,675)]|
e +
Profit before tax 32,929 34,012
I ncone tax expense 5 (13, 994) (13,579)
Profit for the year 18, 935 20, 433
Attributable to:
Equity hol ders of the parent 6 18, 927 20, 406
Mnority interests 8 27
18,935 20, 433
Earni ngs per share 6
- basic for profit for the year 11.0p 10. 9p
- basic for profit before exceptional itens 13.9p 11.8p
- diluted for profit for the year 10. 9p 10. 9p
- diluted for profit before exceptional 13.8p 11. 8p
itens
Consol i dat ed bal ance sheet
As at 31 Decenber 2006
2006 2005
Not es £' 000 £' 000
Non-current assets
Property, plant and equi pnent 84, 874 81, 601
I ntangi bl e assets 9, 945 9, 493
I nvest nent accounted for using the equity - 288
met hod
Def erred income tax asset 6, 166 5,528

Current assets



I nventories 94, 586 100, 233

Trade and ot her receivabl es 427,319 382,970
Prepayment s 50, 435 63, 476

Forward currency contracts 111 191
Cash and short-term deposits 8 77,882 164, 797

Total assets 751, 318 808, 577

Current liabilities

Trade and ot her payabl es 315, 846 315, 997
Deferred i ncone 77,714 73, 827
Financial liabilities 55, 736 64, 131
I ncome tax payabl e 8, 394 5,712
Provi si ons 2,132 2,190

Non-current liabilities

Financial liabilities 11, 362 275
Provi si ons 12, 839 14, 007

G her non-current liabilities 917 371
Deferred incone tax liabilities 1, 249 1,393

Total liabilities 486,189 477,903

Net assets 265,129 330,674

Capital and reserves

I ssued capital 9,571 9, 505
Share prem um 2,247 74, 680
Capi tal redenption reserve 74,542 100
Omn shares held (2,503) (2,503)
Q her reserves (2, 455) (1, 757)
Ret ai ned ear ni ngs 183,700 250, 630
Shar ehol ders' equity 265,102 330, 655
Mnority interest 27 19
Total equity 265,129 330,674

Approved by the Board on 12 March 2007

M) Norris Chief Executive FA Conophy Fi nance Director

Consol i dated statenent of changes in equity
For the year ended 31 Decenber 2006

Attributable to equity hol ders of the parent

| ssued Shar e Capi t al Oan Foreign Retained Total Mnority
capital premumredenption shares currency earnings i nterest
reserve hel d translation
reserve

£' 000 £' 000 £' 000 £' 000 £' 000 £' 000 £' 000 £' 000
At 31 Decenber 9,489 73,920 100 (2,503) (911) 245,113 325, 208 46
2004
Adoption of - - - - - (148) (148) -
IAS 32 & |AS - ----- meii- meee aeeeeaeeeeeeee i e

39

Tot al
equity

£' 000
325, 254



At 1 January
2005

Exchange

di fferences on
retransl ation
of foreign
operations
Net i ncone/
(expenses)
recogni sed
directly in
equity

Profit for the
period

Tot al

recogni sed

i ncone and
expenses for
the year

Cost of
shar e- based
payment s
Exerci se of
options
Equity

di vi dends

At 31 Decenber
2005

At 1 January
2006
Exchange

di fferences on
retransl ation
of foreign
oper ati ons
Net i ncone/
(expenses)
recogni sed
directly in
equity
Profit for the
peri od

Tot al

recogni sed

i nconme and
expenses for
the year
Cost of
shar e- based
paynent
Exerci se of
options
Bonus i ssue
Expenses on
bonus i ssue
Share
redenpti on
Expenses on
share
redenpti on
Equity

di vi dends

At 31 Decenber
2006

Consol i dated cash fl ow st at ement

9, 489

9, 505

73, 920

74, 680

100

100

(2,503)

(2, 503)

(911)

(846)

(1,757)

244, 965

(366)

(14, 375)

325, 060

(846)

19, 560

(366)

776

(14, 375)

46

19, 533

(366)

776

(14, 375)

9, 505

66

(74, 442)

9,571

74, 680

2,317

74,442 (74, 442)

(308)

2,247

100

74,542

(2, 503)

(2,503)

(1, 757)

(698)

(2, 455)

1,411

(73, 886)

(56)

(13, 326)

183, 700

1,411
2,383

(305)

(73, 886)

(56)

(13, 326)

265, 102

1,411
2,383

(305)
(73, 886)

(56)
(13, 326)




For the year ended 31 Decenber 2006

2006
Not es £' 000
Qperating activities
Qperating profit: 28,541
Adj ustnments to reconcile G oup operating
profit to net cash inflows from operating
activities
Depr eci ati on 14,585
Anortisation 1, 907
Share based paynent 1,411
I npai rnent of property, plant and equi prent 2,492
Loss/ (profit) on disposal of property, plant 353
and equi pnent
I mpai rnent of software 114
Loss on disposal of software 9
Di vi dend recei ved from associ ate 202
Decrease in inventories 4, 560
Increase in trade and other receivabl es (35, 498)
Increase in trade and ot her payabl es 6, 895
Currency and ot her adjustments 5
Cash generated from operations 25,576
I ncone taxes paid (11, 994)
Net cash flow fromoperating activities 13,582
Investing activities
Interest received 6, 600
Sal e of subsidiary net of cash disposed of -
Sal e of property, plant and equi prent 24
Purchase of property, plant and equi pnent (7,504)
Sal e of intangible assets -
Pur chases of intangible assets (2,499)
Sale of interest in associate 364
Funds received fromsettlenent of net asset -
claimon previously acquired subsidiary  --------
Net cash flow frominvesting activities (3,015)
Fi nancing activities
Interest paid (2,152)
Di vidends paid to equity sharehol ders of the (13, 326)
par ent
Proceeds from share issues 2,383
Repaynent of capital elenent of finance | eases (2,629)
Repayrent of | oans (326)
Repaynent of other |oans (5,201)
New bor r owi ngs 12, 447
Return of capital (74, 442)
Expenses on return of capital (365)
Decrease in factor financing (1,377)
Net cash flow fromfinancing activities (84, 988)
(Decrease)/increase in cash and cash (74,421)
equi val ents
Ef fect of exchange rates on cash and cash 492
equi val ents
Cash and cash equival ents at the begi nni ng of 8 132,911
the year e
Cash and cash equivalents at the year end 8 58, 982
Anal ysi s of changes in net
funds
A1 Cash Non- cash
January flows in flow
2006 year
£' 000 £' 000 £' 000
Cash and cash equi val ents 132,911 (74, 421) -
Factor financing (31, 542) 1,377 -

2005
£' 000

27, 658

(8, 068)

(2,2%7)

(2, 063)
(14, 418)

776
(321)

(6, 401)

At 31
Decenber
2006
£' 000
58, 982
(29, 549)

Exchange
di fferences

£'000
492
616



Bank | oan (326) 326 - -

Net funds prior to 101, 043 (72, 718) - 1,108
custoner-specific | oans and
finance | eases

Fi nance | eases (652) 2,629 (13, 380) -
Q her | oans - 5,201 (12, 447) -
Net funds 100, 391 (64, 888) (25, 827) 1,108

Notes to the consolidated financial statenents
For the year ended 31 Decenber 2006

1 Authorisation of financial statements and statenent of conpliance with | FRS

The consolidated financial statenents of Computacenter plc for the year ended 31
Decenber 2006 were authorised for issue in accordance with a resolution of the
directors on 12 March 2007. The bal ance sheet was signed on behal f of the Board
by M} Norris and FA Conophy. Conputacenter plc is a limted conpany incorporated
and domiciled in England whose shares are publicly traded.

The Group's financial statenments have been prepared in accordance wth
International Financial Reporting Standards (IFRS), as adopted by the European
Union as they apply to the financial statenents of the Goup for the year ended
31 Decenber 2006 and applied in accordance with the Conpani es Act 1985.

2 Summary of significant accounting policies

Basi s of preparation

The consolidated financial statenents are presented in sterling and all val ues
are rounded to the nearest thousand (£ 000) except when otherw se indicated.

Basi s of consolidation

The consolidated financial statements conprise the financial statenments of
Conputacenter plc and its subsidiaries as at 31 Decenber each year. The
financial statements of subsidiaries are prepared for the sane reporting year as
the parent conpany, using existing GAAP in each country of operation.
Adjustnents are nade to translate any differences that nay exi st between the
respective local GAAPs and | FRS.

Al'l intra-group bal ances, transactions, incone and expenses and profit and
losses resulting fromintra-group transactions that are recognised in assets,
have been elimnated in full.

Subsidi ari es are consolidated fromthe date on which the Group obtains control
and cease to be consolidated fromthe date on which the Goup no |longer retains
control .

Mnority interests represent the portion of profit or loss and net assets in
subsidiaries that is not held by the Goup and is presented separately within
equity in the consolidated bal ance sheet, separately from parent sharehol ders'
equity.

3 Segnental anal ysis

The Group's primary reporting format is geographi cal segments and its secondary
format is business segnents. The G oup's geographi cal segments are determ ned by
the location of the Goup's assets and operations. The Goup's business in each

(7, 246)



geography i s managed separately and held in separate statutory entities

Each geographi cal business contains the follow ng three business segnents: -

o the Product segnent supplies conputer hardware and software to | arge and

medi um cor porate and government customers, and to other distributors. It
includes the resale of third party services for which the group retains no risks
or rewards post sale;

o the Professional Services segnent provides technical and project managenent
skills to enable custonmers in the corporate and government sectors to inplenent
and integrate new technol ogies into their infrastructures

o the Support and Managed Services segnent provides an outsourcing service for
specific areas of infrastructure management to custoners in the corporate and
gover nment sectors.

The sale of goods is reported in the Product segnent. The rendering of services
is reported in the Professional Services and Support and Managed Services
segnment s.

Transfer prices between geographical segnments are set on an arnmis |ength basis
in a manner simlar to transactions with third parties. The inpact of
inter-segnent sales on operating profit by segnent is not significant

Ceogr aphi cal segnents
The follow ng tables present revenue, expenditure and certain asset information

regardi ng the Group's geographi cal segnents for the years ended 31 Decenber 2006
and 2005

Year ended 31 Decenber 2006

WK Germany France Benel ux Tot al

£' 000 £' 000 £' 000 £' 000 £' 000
Revenue
Sal es to external 1,281,498 654,671 307,264 26,470 2,269, 903
custoners
I nter-segnent sales 8, 601 11, 734 764 3, 336 24,435
Segrent revenue 1,290,099 666,405 308,028 29,806 2,294,338
Resul t
Goss profit 181, 900 83, 405 27,711 2,450 295, 466
Distribution costs (11, 765) (3, 646) (3,521) (143) (19, 075)
Admi ni strative (132,665) (76,971) (30,685) (2,498) (242, 819)
expenses  m------ m-----o oe-o--o oo--ooo oooooo--
Qperating profit 37,470 2,788 (6, 495) (191) 33,572
pre-exceptional s
Exceptional itens - - (5,031) - (5,031)
Qperating profit 37,470 2,788 (11,526) (191) 28,541
Net finance income 6, 834 (882) (1, 475) (89) 4,388
Profit before tax 44,304 1,906 (13,001) (280) 32,929
I ncome tax expense (13, 994)
Profit for the year 18, 935

Assets and
liabilities



Total segnent assets

Total segment
liabilities

Q her segnent
information

Capital expenditure
Property, plant and
equi prent

I ntangi bl e fixed
assets

Depr eci ati on
Anortisation

Shar e- based paynents

Year ended 31 Decenber 2005

Revenue

Sal es to externa
cust omers

I nter-segnent sales

Segnent revenue

Resul t
Goss profit

Di stribution Costs
Admi ni strative
expenses

Qperating profit
pre-exceptional s
Exceptional itens

Qperating profit

Net finance income
Share of associate's
profit

Profit before tax
I ncone tax expense

Net profit for the
year

Assets and
liabilities
Segment assets
Investnent in an
associ ate

Total assets

Segnent liabilities

Total liabilities

O her segnent
information

Capi tal expenditure

506, 177 166, 611 76, 342 2,188 751, 318
223,296 145,382 112,679 4,832 486, 189
10, 387 9, 557 852 89 20, 885
1,922 495 82 - 2,499
11, 262 2,283 936 104 14, 585
1,551 293 63 - 1,907
1,173 202 28 8 1,411

WK Germany France Benel ux Tot al
£' 000 £' 000 £' 000 £' 000 £' 000
1,351,307 618,238 295,784 19,880 2,285,209
8,401 24,604 293 3,539 36, 837
1, 359, 708 642, 842 296, 077 23,419 2,322,046
169, 876 87, 709 28,941 2,302 288, 828
(11, 315) (5, 160) (3, 360) (93) (19, 928)
(126, 482) (77,548) (33,219) (2,318) (239, 567)
32,079 5, 001 (7,638) (109) 29, 333
- - (1, 675) - (1, 675)
32,079 5, 001 (9, 313) (109) 27, 658
8, 055 (553) (1, 347) (30) 6,125
- 229 - - 229
40, 134 4,677 (10, 660) (139) 34,012
(13,579)
20, 433
569,043 136,784 100, 880 1, 582 808, 289
- 288 - - 288
569,043 137,072 100, 880 1,582 808, 577
233,129 116,895 123,952 3,927 477,903
233,129 116,895 123,952 3,927 477,903




Property, plant and 6, 138 1, 020 555 124 7,837

equi prent

I ntangi bl e fixed 3,083 284 18 - 3, 385
assets

Depreci ation 11, 570 2,981 882 102 15, 535
Anortisation 1,093 295 358 38 1,784
Shar e- based paynents (559) 138 21 8 (392)

Busi ness segnents

The foll owing tables present revenue and profit information regarding the
Group' s business segnents for the years ended 31 Decenber 2006 and 2005

Product Prof essi onal Support Tot al
services and
nanaged
services
Year ended 31 £' 000 £' 000 £' 000 £' 000
Decenber 2006
Revenue
Sal es to external 1, 735, 210 128,895 405,798 2,269,903
custoners
I nter-segnent sales 3, 865 2,723 17, 847 24,435
Segnent revenue 1,739, 075 131,618 423,645 2,294,338
Product Prof essi onal Support Tot al
services and
nmanaged
services
Year ended 31 £' 000 £' 000 £' 000 £' 000
Decenber 2005
(Rest at ed)
Revenue
Sal es to external 1, 770, 410 114,236 400,563 2,285,209
customers
I nter-segment sal es 23,694 3,775 9, 368 36, 837
Segnent revenue 1,794,104 118,011 409,931 2,322,046

For the year ended 31 Decenber 2005 an anount of £12, 443,000 has been

recl assified from Support and Managed Services to Product. This anmount is in
respect of 3rd party resold services in Germany for which the Goup retains no
risks or rewards. Historically these amobunts could not be separately identified

It is not possible to split out assets, liabilities and capital expenditure
informati on by business segnments. Assets and liabilities wthin geographica
segnents are not allocated to business segments

4 Exceptional itens

2006 2005

£' 000 £' 000
I mpai rment of property, plant and equi prent 2,492 -
I npai rrent of intangi ble assets 114 -
Redundancy costs 2,425 1,675

5,031 1,675

Forecast cash flows for Conputacenter France no |onger support the val ue of



the non-current assets in the business, and accordingly a full inpairment to
these assets was recorded at 31 Decenber 2006

Restructuring costs of £2,425,000 (2005: £1,675,000) were incurred during the
year ended 31 Decenber 2006. These principally relate to headcount reductions
required to restructure the indirect cost base. The 2005 conparatives have been
restated to classify these costs as exceptional itens accordingly.

5 Income tax

a) Tax on profit on ordinary activities
Tax charged in the incone statenent
2006 2005
£' 000 £' 000
Current income tax

WK corporation tax 14,421 12,872
Forei gn tax 212 31
Adj ustnents in respect of current incone tax of 76 (202)
previ ous years

Consortiumrelief 59 (119)
Total current income tax 14,768 12,582

Def erred tax

Relating to origination and reversal of (499) 997
temporary differences

Prior year adjustments (275) -
Total deferred tax (774) 997
Tax charge in the income statemnent 13,994 13,579

Tax relating to itens charged or credited to

equity

Deferred tax

Rel i ef on share option gains - 16
Tax charge in the statenent of changes in equity - 16

b) Reconciliation of the total tax charge

2006 2005

£' 000 £' 000
Accounting profit before incone tax 32,929 34,012
At the UK standard rate of corporation tax of 9, 879 10, 204
30% (2005: 30%
Expenses not deductible for tax purposes 1, 147 673
Relief on share option gains (218) -
Adj ustments in respect of current incone tax of (214) (202)
previ ous years
H gher tax on overseas earnings 49 1
Accounting depreciation in excess of tax 21 518
depreciation
QG her timng differences (616) (761)
Consortiumrelief 59 (119)
Profit of overseas undertakings not taxable due (154) (4)
to brought forward |oss of fset
Losses of overseas undertakings not avail able 4,041 3, 269
for relief e e
At effective income tax rate of 42.6% (2005: 13,994 13,579
39. 99

6 Earni ngs per ordinary share

Basi ¢ earnings per share ampbunts are cal cul ated by dividing net profit for the



year attributable to ordinary equity hol ders of the parent by the wei ghted
average nunber of ordinary shares outstanding during the year.

Di luted earnings per share ambunts are calculated by dividing the net profit
attributable to ordinary sharehol ders by the wei ghted average nunber of ordinary
shares outstanding during the year adjusted for the effect of dilutive options

The following reflects the income and share data used in the total operations
basi c and diluted earni ngs per share conputations
2006 2005
£' 000 £' 000
Profit attributable to equity hol ders of 18, 927 20, 406
the parent
Exceptional itens attributable to equity 5,031 1, 675
hol ders of the parent ~  aeee---o 0 aaiaon
Profit before exceptional itens 23, 958 22,081
attributable to equity holders of the — -------- = ----o---
par ent
2006 2005
000' s 000' s
Basi c wei ghted average nunmber of shares 172, 312 187, 210
(excl udi ng own shares hel d)
Effect of dilution
Share options 1,232 658
Di | uted wei ghted average nunber of 173, 544 187, 868

shares

There have been no other transactions involving ordinary shares or

ordinary shares since the reporting date and before the conpletion of these

financial statenents.

7 Dividends paid and proposed

2006 2005
£' 000 £' 000
Decl ared and paid during the year
Equity dividends on ordinary shares
Final dividend for 2005: 5.0p (2004: 5.2p) 9, 405 9,735
Interimfor 2006: 2.5p (2005: 2.5p) 3,921 4,590
13, 326 14, 325
Proposed for approval at AGM (not recogni sed
as a liability as at 31 Decenber)
Equity dividends on ordinary shares
Final dividend for 2006: 5.0p (2005: 5.0p) 7,856 9, 400
8 Cash and short-term deposits
2006 2005
£' 000 £' 000
Cash at bank and in hand 17, 882 164, 797
Short-termdeposits 60, 000 -
77,882 164, 797

Cash at bank and in hand earns interest at floating rates based on daily bank
deposit rates. Short-termdeposits are nmade for varying periods of between one
day and three nonths depending on the i mredi ate cash requirenents of the G oup
and earn interest at the respective short-termdeposit rates. The fair val ue of
cash and cash equivalents is £77,882,000 (2005: £164, 797, 000)



At 31 Decenber 2006, the Goup had avail abl e £10, 000, 000 (2005: £9, 100, 000) of
undrawn committed borrowing facilities in respect of which all conditions
precedent had been net. In addition the G oup has £79, 000, 000 (2005: £59, 200, 000)
of overdraft facilities.

For the purposes of the consolidated cash flow statenent, cash and cash
equi val ents conprise the followi ng at 31 Decenber:

2006 2005

£' 000 £' 000
Cash at bank and in hand 17, 882 164, 797
Short-term deposits 60, 000 -
Bank overdrafts (18, 900) (31, 886)

58, 982 132,911

9 Custoner-specific | eases and | oans
a) O her |oans
O her | oans conprise of borrowi ngs relating to specific assets that are used to

satisfy specific custoner contracts.

The tabl e bel ow summari ses the maturity profile of these |oans:

2006 2005

£' 000 £' 000
Not | ater than one year 4, 443 -
After one year but not nmore than five years 2,803 -

7,246 -

b) Finance | ease commitnents

The finance | eases are only secured on the assets that they finance. These
assets are used to satisfy specific custoner contracts.

The present value of the net mininmumlease paynents are as follows:

2006 2005

£' 000 £' 000
Wthin one year 2,844 377
After one year but not nore 8, 559 275
than five years  eeeeeeae e
Present val ue of mninumlease 11, 403 652

c) Operating | ease conmmitnents where the Group is |essor

During the year the Group entered into comercial |eases with custoners on
certain itenms of nmachinery.

Future anounts receivable by the G oup under the non-cancellabl e operating

| eases as at 31 Decenber are as follows:

2006 2005



£' 000 £' 000
Not later than one year 8, 541 -
After one year but not nore 12,723 -
than five years

The anmounts receivable are directly related to the finance | ease obligations and
ot her | oans of £18, 649,000 detailed in notes 8 a) and 8 b).

10 Publication of non-statutory accounts

The financial information contained in this prelimnary statenment does not
constitute statutory accounts as defined in section 240 of the Conpani es Act
1985. The financial information set out in this announcenent is extracted from
the full Goup financial statements for the year ended 31 Decenber 2006, the
auditor's report on which has yet to be signed.

This information is provided by RNS
The conpany news service fromthe London Stock Exchange



